
• Over 2500 PGR 

Market Videos 

Viewed By 

Prospects Last 

Week  

 

• Time To Follow Up! 

 

• Start Fine-Tuning 

Your Database To 

Send New Reports 

In October  

http://www.facebook.com/share.php?u=http://prudentialga.announcemymove.com/announcement.php?id=a67914&code=v78WvijM&agentid=99671


• Real Estate Advisor 

Monthly Newsletter 

 Local 

 Relevant 

 Designed For Leads 

 

• eNewsletter Launches 

Wednesday 9/26.   

 

• Print version Available 

To Customize And Use 

In Your Marketing.  

Know The Material – So You  Are Ready 
When Your Clients Ask Questions! 



Setting Up Your eNewsletter 
 

1. Logon to your PGR Agent Intranet 

2. Select the “Client” tab at the top 

3. Select “Campaigns” tab 

4. Scroll down to the “Monthly Newsletter” area and 

click the button for “settings” 

5. Make sure “Campaign Status” is set to “on” and 

click “update” if you are changing the setting. 

6. You Are Good To Go!  This must be done prior to 

9/26 to be in effect.  

 
*  If you need help in loading clients to your intranet contact list, see the 

“Prospect & Marketing” section.  Click and then select “Develop and Manage 

Your Database”.  You will see a short video tutorial for loading your list.   



September Case-Shiller Index 

• The Case-Shiller Index for Metro Atlanta was 

released at 9am Tuesday morning.  This will be 

in the papers, radio and television.  

 

• PGR agents have the following resources: 
 

See the detailed article on ATLscoop.com 

See the print version located under the quick links for 

“Market Reports” on left side of your PGR Agent Intranet. 

Case-Shiller results are included in your Real Estate 

Advisor eNewsletter and print version. 

The print versions are word documents that are fully 

editable so you can change or add your branding.    



September Case-Shiller Index 

• How Can I Use This Information? 
 

Potential Sellers – Position the improving conditions and 

“window of opportunity”.  Mortgage rates are incredibly low 

with artificial stimulus.  That means that more buyers are active 

for now.  These conditions are likely to change in the future.  

Now may be the time to act! 

Potential Buyers – Same story as above.  Their buying power 

will be substantially diminished if rates rise in the future.  

Remember the math for rising mortgage rates? 

Current Sellers – Improving conditions but dose of reality as 

we are still down 31% from the peak.  We are heading into the 

fall and winter which are the slower months.  If their value 

proposition is competitive with the current market, their 

property will sell!         



Real Trends Report – September 2012 

 
• 89% Of Consumers Say Response Time Is Very 

Important When Choosing Their Agent.  
 

• 56% Of Consumers Expect A Response Within 

30 Minutes! 
 

• 45% Of Consumers Expect A Response Within 

15 Minutes! 
 

• The Average Response Time For Real Estate 

Agents is 72 Hours! 



No Missed Opportunities! 
 

• PGR Websites Had 270 New Leads Last Week! 

• Trulia Sent 158 Email Leads To PGR Agents Last Week! 

• Zillow Sent 141 Email Leads To PGR Agents Last Week! 

 

• But We Still Have 3600 Pending Leads In Our 

System.  Have You Checked Your Leads Today? 

 
Note:  We recognize that some of these are old leads and may be less 

qualified.  But some are also juicy “hot leads” that need attention! 

 





New PGR Coaching 

& Training 

Opportunities 
 



PGR Coaching  

 

“Connect With 

Your Database”  

 

Session Begins 

October 10! 

 

Sign Up On 

PGRU.com 

Today! 



Two More 

Advanced 

Property 

Marketing 

Classes! 

 

Register On 

PGRU.com 

Today! 



Digital Listing 

Presentations 

+ 

New Movers 

Smart 

Magazine 

Classes! 

 

Register On 

PGRU.com 

Today! 


